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KalmarOttawa Rolling Out the T2 witlstrategic Programs

BONITA SPRIN@Sor.,¢ Over 100Kalmar Ottawalealers, spouses and guestet at the Hyatt
Regency Coconut Point Resort and Spa to reconnect and prepare for selling the all new T2.
Formally unveiledt their 2014 dealer meetingn Phoenix, Arizondhe Kalmar Ottawal 2
terminal tractor is now a reality and in full production at the manufacturing facilitgtiawa,

Kansas.

The 2015 meetingthemé I & a¢AYS (G2 5SSt AQPSNPeE CNRY | R@S
financing, rental programs and online tools, Kalmar Ottawa laid out its strategseandrcedo
help dealers successfully go to market with the Te of the key assets provided to dealers was

the 2015 Kalmar Ottawa Dealer Playbook, packed with sales strategies, ad templates, direct mail,
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online ad templatesgustomizable flyers, rental programsarts programstinancing and more.
G2S 41 yiSR G2 LINB@GgRd tolsellihgNigZ) Said Bdb METergayf, narketing
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best practices videos, parts, wantg, sales and technical information through the dealer secure

website.

Keynote Speakem3ob Costello

Guest speaker, Chief Economist and Vice President of the American Trucking Association,
Bob Costellpexplained that 2015 promises to bee best year iradecade for transportatioand,
in particular, forequipment salesAccording to Mr. Costello, three key indicators drive this
forecast: New housing starts are on the rise, manufacturing is expected to grow and consumers

will be willing b spend more in 2015.

Record Settingsales Event

The Kalmar Ottawa Dealer Meeting finished with a bang, when dealers purchased a record 512

new T2 terminal tractors atthe evérJ2 LJdzf F NJ &t f S&a S@Syide alL GK2dzaK
we sold 35@erminal tractors, said Dave Wood, Vice President Sales & Marketing, Terminal

¢NJ Oli2NAR ! YSNAOlIa wS3IAz2yd 4 L gl a GGNHzZ & | YITS

dealers are the best
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to continuous product development has resulted in many industry firsts.

Besides being the original manufactudrterminal tractors, Kalmar Ottawa was the first
to offer machines with an automatic transmission, a rear door entry, integral air conditioning
units, power cab tilt and ABS brake systems. Kalmar Ottawa terminal tractors were also the first
on the marketto receive DOT/EPA certificatigra paramount classification for distribution and
industrial customers whose operation entails shunting trailers between yards via public streets
and roadways.

The company offers an expanding portfolio of ddendly Kamnar Ottawa terminal tractors
including machinepoweredby alternativefuels, such as CNG (Compressed Natural Gas) and LNG
(Liquefied Natural Gas).

The Kalmar Ottawa terminal tractor dealer network provides sales, service and support
from 171 locations thhoughoutNorth America.A complete listing and search tool for locating

Kalmar Ottawa dealers can be foundvat/w.ottawatrucksna.com

-end-
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2015 Kalmar Ottawa Deéler Meetihg, Bdniﬁaprings, FL
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Bob Costello, Chief Economist and Vice President, American Trucking Association
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To schedule a test drive of the neialmar Ottawa T2go ©
www.ottawatrucksna.com/revolutiondemo
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